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fmnr Forfe~amt suggests that it's not just the - 
I pt+smal, but, in the case of sport, also the cad& I 
a h  nrny bc a good target client. 

Fmbs.m says a major win at the golf means 

addis get paid a lot. 

-At the top end, caddy pay days can be better 

tban numy pluyers in the field. Since June 2006, 
Tony Nmrro,  Adam Scott's caddy, has pulled in 
US$442,548; Allisfair Matheson, who walks with 

Ga)Jogrlvy, made US$337,888," it reported. 

"After 500 years we've paid our dues," Professional 

1 Caddies Association president Dennis Cone says, 

I m g  to caddies' underpayment compared with present standards 

'Nm if's a serious profession. 

'So much so that many caddies, likefiffh-ranked earner Damon Green, r& ius 
canied Zacfi Johnson's bag since 2003, started out as pro g o w s  but sroiMsadoan: 
Gmn wed a the Nike Tourfrom 1994 to 1995, but his 2006 to 2007 caddy 
d g s  of US$367,716 were more than he ever made as a pro. 

W ' s  mthing compared with Steve Williams. The race car-driving, pro caddy 

fnrm agz 15 walks the links with Tiger Woods and made US$Z.27 million last year. 

tLd k ken a tour player instead ofa caddy, those earnings would have put him in the 

1 FINANCIAL PLANNIN 

Financial planners hoping to 
convince clients they need a 
long-term financial plan s h o u l d 4  
appeal to the prefrontal cortex of 

1 United States researchers. 
"The prefrontal cortex [is] the analytical part of the brain 

that controls contingency planning," Harvard economics 
professor David Laibson told website InvestmentNews. 

The limbic system is the procrastinator that lives for the 
moment and prefers immediate lump sums, rather than the 
promise of long-term security, Laibson says. 

US researchers found emotions play a significant role in 
making financial choices, but most are unaware of it. 

Only a third of 1000 people surveyed by New Jersey 
planning firm Prudential Financial believed their emotions 
affected their investment decis~ons. 

Laibson's research is being used by firms to understand why 
many clients are not saving enough for retirement. 

Planners who dream of reading their clients' minds should 
take note. 


